5300 West Taft d, North Syracusze, N.Y.

THE MOST AWAITED PUBLIC CLAMBAKE OF THE SEASON,
DON'T MISS ouTH

ALL OF YOU BUSINESS ASSOCIATES & FRIENDS WILL BE THERE

THURSDAY, JULY 29 2010
3:00PM - 8:00PM

TICKETS ON SALE NOW!




Webinar to be held by ISM NJ.

ISM-New Jersey presents:
How to Manage International Trade Compliance Risks in a Routed Transaction

A routed export is whereby a foreign buyer elects the U.S. freight forwarder/agent to facilitate the export on the foreign buyer's
behalf. There are nuances that are unique to routed exports. These nuances leave a door open for the shipper/USPPI to potentially be
in violation of the Foreign Trade Regulations.

This information packed webinar is designed to present a comprehensive summary of the compliance concerns in a routed export
transaction. This webinar will help participants in the preparation of their own internal compliance procedures related to routed export
transactions.

The following points will be addressed:

What is a "routed" export transaction?

What regulations govern exports?

Who is responsible for export controls?

Am | the USPPI2

What role does the forwarder play?

Summary of main risks involved in routed exports
What are fines/penalties for non-compliance?
How can we become compliant?
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Don't miss out on this opportunity to further your capabilities in bringing your company into full compliance with the Foreign Trade
Regulations as it relates to routed export transactions.

About our Speaker:
Sarah Reynolds has over 25 years experience in the international logistics industry specializing in supply chain management to
difficult and problematic countries worldwide.

During her employment at SDV USA she managed a department devoted towards the handling of United Nations related shipments and
non-governmental organizations. She worked directly in assisting these agencies with their export and import needs by offering shipping
solutions and expertise on export regulations to third world countries.

Early in her career at SDV, she also managed various types of commercial shipments which included aircraft parts, computer and
electronic equipment, cosmetics and raw materials. Due to the nature of these commodities, part of her responsibilities was to provide
support to her staff regarding U.S and international regulations, Incoterms, export licenses and letters of credit. Sarah was also the in
house certified dangerous goods specialist.

Past accomplishments also included being part of an ISO quality team established to create and implement quality policies and
procedures resulting in the certification of her employer at the time, USF Worldwide.

Sarah has also been involved with several organizations within the industry. In addition to the above companies, she has worked for
Kuehne & Nagel, UTl and BDP where she was exposed to various aspects of the international transportation industry. For instance;
project freight, worldwide bids and carrier negotiations, sales and customer service, compliance management, and network development.

Sarah has developed an expertise in assisting companies engaged in global trade in bettering their supply chain practices in areas such
as freight negotiation, best practices, trade compliance, documentation, import and export regulations, and other related concerns.

Sarah is currently a Senior Consultant and Trainer at American River International's corporate office in New York.

Date: August 17, 2010
Time: 2 p.m. -3 p.m.
(Eastern Standard Time)
Webinar Cost: $50.00

Team discounts:
4 or more attendees $35
10 or more attendees: $20

Participants who successfully complete this program and the associated feedback form will receive one hour of continuing education.
To register:

Send email to info@ismnj.org<mailto:info@ismnj.org> with your contact information once the invoice is paid you will receive the webinar
access information.

Deadline to register is 8/16/2010
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Future Webinars

2010

Four Steps to Risk Management

The Supplier Management Maturity
Model - How Far Along Are You?2"
Part I: Supply Management:
Strategic Planning for Supply Chain

Success

Part ll: Supply Management:
Strategic Selection in Outsourcing

2011

Part lll: Supply Management:
Walking Up the Tiers



TICKET SELLERS

Dawn Metzler NAPM Office Tel. 457-7121
Marsha Tauro NAPM Office 457-7121
Maria Falcone Lockheed Martin 456-3556
Sherri Pappas Syracuse University 443-2285
Doug Isbell NGS 442-4879
Frank Welch GE Inspection Technologies 554-2046
Eric Mark Haun 463- 5241
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5300 West Taft Road, North Syracuse, N.Y.
Sponsored by:

)
National
Association of

Purchasing
Management

NAPM, Greater Syracuse, Inc.
(Affiliated with the Institute for Supply Management tm)

THE MOST AWAITED PUBLIC CLAMBAKE OF THE SEASON, DON’T MISS OUT
ALL OF YOUR BUSINESS ASSOCIATES & FRIENDS WILL BE THERE

THURSDAY, JULY 29, 2010
3:00 pm -to- 8:00 pm

TICKETS ARE AVAILABLE FROM TICKET SELLERS

SEE OUR WEB-SITE: http://www.napmsyr.org/
OR

NAPM Greater Syracuse Inc. (315)-457-7121

TICKETS - $55.00 Advance Sale - $60.00 at Gate
Cut off for advance sale tickets is Wednesday, July 28, 2010

MUST HAVE TICKET FOR ENTRY - NO SUBSTITUTIONS ALLOWED
TICKETS ARE NON-REFUNDABLE
ADVANCE SALE METHOD OF PAYMENT - *Visa -*MasterCard -*Check-*Cash

All you can eat Menu Includes: Steamed /Raw /Fried Clams-Steamed Mussels-Shrimp-Clam Chowder-Salt Potatoes Sausagd

Sandwiches-Hamburger-Hot Dogs-Beef & Pork BBQ-Sliced Roast Beef-Chicken Tenders-Marinated Grilled Chicken-Corn on t
Cob-Assorted Salads-Fresh Fruit-lce Cream-Cake Soda & Beer

OPEN TO THE PUBLIC




Reminders

Membership Renewals;

By now everyone should have received their annual membership
renewals. If you have not done so already please return your
renewal information along with payment o Dawn at the NAPM
office c/o ACLS, 108 Metropolitan Park Drive, Liverpool, NY
13088. If you have not received an invoice please contact Dawn at
ACLS dawn@aclsmail.com

Clambake tickets:

We are just a few weeks away from our annual NAPM Clambake.
Please remember to contact one of our ticket sellers to get your
advance sale tickets!l Please tell your Family, Friends and Business
Associates as well.




